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Apartment Stabilization Advantage
Bridge the gap between current operations and a stronger property.

COMMERCIAL BRIDGE | MAXIMUM 70% LTC / LTV

Who it is for
Investors seeking commercial bridge financing for eligible apartment acquisitions or refinances while occupancy, rents or operations
improve. Renovation reserves may be included, but this route expressly excludes ground-up construction and heavy rehabilitation.

Ideal properties and transactions
An apartment property with an actionable stabilization plan and a clearly funded path to repayment. Explain whether the problem is
vacancy, collections, management, below-market leases or a limited renovation scope. Separate achievable near-term improvements
from a speculative future operating model.

Credit, experience and liquidity
The flyer lists an indicated credit screen of 650 and a maximum 70% LTC/LTV reference, with tailored loan capacity. Qualification
considers the stabilization plan and commercial cash flow. Confirm which cost and valuation bases apply; 70% is not a verified ARV
allowance or a guarantee that both tests yield the same advance. Provide sponsor experience, current obligations and cash available
after closing. Separate down payment, closing costs, required reserves and contingency. Disclose partner and borrowed funds and
any other projects supported by the same liquidity.

BRING THE COMPLETE MULTIFAMILY SCENARIO

Property + rent + value + requested loan + ownership strategy

https://www.karpatafinance.com/get-financing/commercial-purchase/
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Apartment Stabilization Advantage | Planning guide

Leverage and valuation framework
Prepare current and stabilized cash-flow cases and the funds needed
while occupancy or collections improve. Confirm any debt-service or
renovation reserve, funding conditions and total exposure. Heavy
rehabilitation and ground-up work need a different review; a bridge
label does not expand this program’s stated scope. Compare
accepted cost, as-is value and any prospective completed or
stabilized value separately. Ask which appraisal assumptions and
advance constraints control. A higher modeled value does not itself
make additional cash available.

Rental income and operating review
Prepare both current collections and the proposed stabilized operating
model. Account for vacancy, concessions, delinquency, management,
utilities, repairs, taxes, insurance and capital needs. Gross scheduled
rent is not the same as net operating income. Confirm the lender’s
expense and debt-service conventions before comparing coverage
ratios. Stress lower rents and a longer stabilization period rather than
treating the projected case as assured income.

Rehabilitation and reserve mechanics
For any included renovation reserve, obtain the approved scope, draw
requirements and release conditions. Coordinate work with leasing
and occupancy so the operating plan reflects disruption and time
between expenditures and reimbursement. Track reserve
consumption and ask how an extension affects remaining funds.

Property and location considerations
Confirm legal unit count, zoning, permitted use, insurance and market
demand. Identify deferred maintenance, safety issues, utility
responsibilities and any environmental concerns early. Review major
systems and the practical effect of occupied-unit work. Location and
property condition can change the financing path even when the
sponsor’s budget and credit meet an initial screen. Verify state
availability before relying on a closing date.

Holding period, exits and stress tests
Choose a sale or separately underwritten permanent refinance before
committing to the bridge strategy. Model financing costs, operating
deficits, leasing time, a lower exit value and additional repairs. Ask
about maturity, extension conditions, prepayment charges and
reserve requirements. Permanent financing depends on the property’s
actual condition, income, valuation and then-current lending terms.
Approval of the initial loan does not guarantee the takeout or a full
return of invested capital.

Documentation to prepare
Bring the rent roll, lease expirations, collections, trailing operating
results, management plan and a monthly stabilization schedule.
Identify improvement costs and permanent-loan or sale assumptions,
with support for the target occupancy and rents. Disclose heavy work
or construction needs at the start. Add acquisition or payoff
documents, ownership/entity records, insurance information and
evidence of closing funds. Submit sensitive identity and financial
records through Karpata’s secure process rather than in a public
quote request.

Limitations and questions to resolve
All terms require sponsor, credit, property and program approval and
may not apply together. Confirm the full structure in writing: eligible
use of funds, closing proceeds, reserves, draw conditions, interest
basis, fees, guarantees, maturity and exit requirements. The
educational planning discussion does not add unverified lender policy.
This is business-purpose real estate financing, not a consumer home
mortgage. Final approved documents govern the transaction.

LET’S REVIEW YOUR NEXT RENTAL PROPERTY
Request a quote | KarpataFinance.com | 480-846-1001

https://www.karpatafinance.com/get-financing/commercial-purchase/

